
  



Virtual Wholesaling: A Guide to Making Real Estate Investments Online 

 

Investing in real estate is one of the best ways to earn money, but it can also 

be intimidating if you’re just starting out. The thought of sinking money into a 

piece of property is enough to stop many would-be investors from taking the 

leap, even when they know that the potential exists to get a good return on 

their investment.  

If they just took the time to get educated a little bit from someone who is 

actively investing in today’s market, they would discover you don’t need 

money to make money from real estate. Most people think you need a ton 

of money to get into real estate.  

FACT: For traditional real estate, that is true. For people who are educated 

about creative real estate, NOT TRUE. You don’t need money for Virtual 

Wholesaling.  

This is why it’s so important to get educated about creative real estate and no 

money needed quick cash strategies. There are so many opportunities you are 

just passing over right now because you don’t see them because you aren’t 

educated yet.   

I’m here to help. I once felt the same way about real estate investing, but then I 

got over my fears and I know now that I’ll never work for anyone other than 

myself for the rest of my life. If you want the same financial freedom I’ve 

found, keep reading. 

 

About DC Fawcett 

My name is DC Fawcett. I’m the founder of VirtualRealEstateInvesting.club, a 

company that specializes in providing education to people who are interested 

in learning about becoming financially free through Real Estate Investing. 

I started my career working at a dot com company selling business websites 

door to door. When that job dried up because the company couldn’t pay my 

salary, I moved on to another job working for a dry cleaner—but what I really 

wanted to do was start my own company. 



I decided to take a course that promised to teach me about real estate 

investing. I didn’t have any money so I put it on a credit card and hundreds of 

deals later, I was so successful that people asked me to put together a course 

to demonstrate my fully-automated method and here I am to share with you 

not only what works but also what didn’t work.  

The gurus will tell you to do all sorts of things but the reality is most of it is 

outdated and doesn’t work in today’s market. With me, you get the real deal, 

and if you follow me on facebook, you can see the deals I do every day.  

What You Will Learn in This Guide 

The purpose of this short guide is to give you the benefit of my expertise when 

it comes to virtual wholesaling. If you want to earn money in real estate, this 

report is for you. This is what I’ll cover: 

 An explanation of virtual real estate wholesaling 

 The benefits of virtual investments as compared to “real world” 

investments 

 A start-to-finish explanation of how virtual wholesaling works 

 An overview of the benefits of hiring a virtual assistant 

 Tips for finding and hiring a virtual assistant 

 My personal guide for making deals, including tips on how to screen 

investors, make offers, and close the deals you put together. 

By the time you’re done reading, you’ll have all the information you need to 

make your own virtual investments and be your own boss—for the rest of 

your life. 

What Is Virtual Real Estate Investing Wholesaling? 

The first step is to explain what virtual real estate investing is to lay the 

groundwork for the rest of the guide. Simply put, virtual wholesaling is the 

practice of buying properties from the comfort of your own home. All you 

need is a phone, a computer, and an internet connection, and you can 

make money this way. 

I’ll walk you through the process step-by-step a little later, but for now what 

you need to know is that virtual wholesaling involves you going online and 

finding problem properties—properties that a motivated seller wants to move 



quickly. You then make an offer to that person to buy their property for a 

certain price. 

Once you have made an agreement to buy, it’s your job to go out and find an 

investor who will provide the money to do the deal. You take your agreed-

upon price and add your profit to it —and that’s it. 

With virtual wholesaling, you never have to meet with anybody in 

person, go out and see a property, or even know anything about repairs. 

All you need is a little bit of know-how and the willingness to do the work to 

make the deal happen. 

What Are the Advantages of Virtual Wholesaling vs. Real World 

Investing? 

Most of us are used to thinking of buying real estate as something we do in 

person and with our own money. That’s natural since that’s how most home 

sales work. However, virtual wholesaling is different and has some distinct 

advantages. 

1. There is virtually no risk to you. You won’t be using your own money 

to make deals so you aren’t risking any of your money in the event that 

a property loses value. Instead, you’ll be acting as a middleman, the 

person who facilitates deals for a profit. 

 

2. You can do the job of virtual wholesaling from anywhere in the 

world, as long as you have a cell phone and a working internet 

connection. If you want to do deals from a hotel in Europe or a beach in 

Hawaii, you can do so. 

 

3. Because you are doing the deals remotely, you can buy real estate 

in any location. Some investors do choose to buy in areas near where 

they live, but you do not need to restrict yourself with virtual 

wholesaling. 

 

4. The entire process can be automated. You can earn money with 

minimal work. This is True Lifestyle Freedom! 



Instead of spending your valuable time driving around to various properties 

or trying to get financing from a bank or hard money lender, you can do 

everything you need to do from the privacy of your own home – and in just a 

few hours per day. 

How Virtual Wholesaling Works 

Now, I want to walk you through the entire process one step at a time so you 

understand exactly what goes into the process of virtual wholesaling. 

1. Do some research and choose your market(s). You may want to stay 

local at first, but you should still research neighborhoods and markets 

to find areas that are depressed but still active, with properties on the 

market and interested buyers. 

 

2. You can find the owners of potential properties on list-selling websites 

like Realquest or Listsource. You’ll want to choose a type of property 

owner in your preferred geographical area that show some sign that 

they might be willing to sell for less – such as Absentee Owners (who 

own the property but live out of town or out of state), free & clear 

homes, or homes with a high-interest mortgage. Download your leads 

into an Excel spreadsheet and eliminate duplicates. 

 

SHORTCUT: I use a list of VACANT homes that we have access to. This is 

a perfect list to use because you don’t need to drive around looking for 

vacant homes when you already have the list. If you are interested in 

getting this list, contact my office for access. 

support@virtualrealestateinvesting.club 

 

3. Reach out to the sellers of the properties that interest you. You have 

several options, including mailing them letters and postcards or calling 

them on the phone if the list provider has their phone number. When 

you find a really hot deal, you can skiptrace them to get their phone 

numbers and email addresses.  

 

SHORTCUT: You can get properties from other wholesalers in the 

market and joint venture with them. Add your profit to the price they 

http://www.realquest.com/
http://www.listsource.com/
mailto:support@virtualrealestateinvesting.club


are marketing the property at. They already have the deals and you can 

leverage your network of buyers and sellers.  

  

4. You can also advertise that you buy houses in Craigslist, online ads, and 

through networking in local real estate groups (most of which have a 

Facebook page or Meetup Group). I recommend doing this anyway until 

you’ve found at least 30-50 local investors who have the funds and are 

looking to buy in your area. They’ll become your buyer’s list. 

 

5. When sellers respond to your ads, you’ll want to ask them four things: 

 What they believe their house would appraise for (not always 

accurate but gives you a ballpark) 

 What their asking price is, and if they’rewilling to negotiate. 

 What they owe on their mortgage/s, and 

 What its condition is, so you can estimate what repairs or upgrades 

might be needed before you sell it (and their cost) 

 

6. If there is a substantial spread between what their house is worth and 

what they want for it, and if they’re willing to reduce their price if 

needed, then you make them an offer over the phone and email them a 

purchase agreement contingent upon an inspection of the property. 

 

7. Decide what your finder’s fee will be, add that to what the seller is 

getting paid, and you now have the price you will be using to reach out 

to buyers. 

 

8. Reach out to your buyer’s list via email, phone, or through automated 

voicemailblasts using a service like Callfire. When you find someone 

who is willing to pay your price, put the deal together. 

 

9. Follow up to make sure the deal closes, and then collect your profit. 

As you can see, the process is actually rather simple. Remember, you’re not 

selling anything to these homeowners…you’re buying. So really, if you can 

have a simple conversation and ask a couple of questions, then you can do this 

with no problem. 

http://www.callfire.com/


Benefits of Hiring a Virtual Assistant 

Before, I told you that one of the things that’s helped me make a living with 

virtual investments is that I’ve automated my system so I don’t have to be the 

one who deals with all the day to day issues, phone calls, and emails that arise.  

One of the things that has helped me do that is hiring a virtual assistant, or VA 

for short. A virtual assistant is someone who works for you remotely.  

Why hire a virtual assistant instead of someone who works with you in 

person? Here are the benefits as I see them: 

 Hiring a virtual assistant is much easier than hiring an employee. There 

are legal procedures you have to heed when hiring an employee that 

simply do not apply when hiring a virtual assistant. You will still need to 

go through some kind of screening process and draw up a contract, but 

you don’t have to worry about many of the other administrative hassles, 

payroll, and legalities that come with real-world hiring. 

 

 Virtual assistants pay their own taxes and benefits. Depending on how 

much you end up paying your assistant and where you live, you may 

have to send them tax forms and report what you pay them, but you will 

not have to come up with payroll taxes or pay any kind of benefits. You 

pay only for services rendered. 

 

 You will not have to spend any money on office equipment or software 

as your virtual assistant will be using their own computer, phone, and 

other equipment to do work. 

 

 

 A virtual assistant can do any work that doesn’t require a physical 

presence, including sending emails and faxes, returning phone calls, and 

drafting contracts and other documents 

 

 They can also be hired for $3.00-$6.00 per hour if you’re willing to hire 

an English speaker overseas. 



In other words, a virtual assistant can provide you with many of the benefits 

of having an employee at a much lower cost. 

Where to Find a Virtual Assistant 

Finding a virtual assistant isn’t difficult—in fact there are many places online 

where you can find people willing to do freelance work. Some options include 

Upwork or Outsource. As you begin your search, here are some things to keep 

in mind: 

1. Begin by writing a compelling job description that lets potential 

assistants know exactly what you need. 

 

2. Read proposals and check profiles carefully, and depending on your 

needs, consider setting up a Skype interview, too. Skype is especially 

important if you’ll be counting on your assistant to speak on the phone 

on your behalf or write emails. If the person you interview can’t speak 

coherently, it’s unlikely they’ll be able to write coherently. 

 

3. Remember that you get what you pay for. You can probably hire a 

virtual assistant from halfway around the world who’ll work for a low 

rate, but keep in mind that the cheapest price may not actually be your 

best bet.  

 

4. Depending on your needs, you may need to hire more than one virtual 

assistant. If you find someone who’s a killer researcher but not a very 

good writer, you can still hire them. Just keep looking and find another 

assistant who can handle your writing. 

Once you have found the right assistant (or assistants), you can draw up a 

simple contract. Both of you should sign it so you have a clear idea of what’s 

required. 

  

http://www.upwork.com/
http://www.outsource.com/


How a Virtual Assistant Can Help You Find Deals 

Now, let’s talk about how a skilled virtual assistant can help you find deals. 

This is where you can really save a lot of time, since research is often the most 

time-consuming part of the virtual wholesaling process. Your virtual assistant 

can: 

 Go on sites like Zillow to research property values and sales prices in 

certain areas (based on what has sold…ignore the pending sales and 

their “Zestimate.”) 

 Search for properties on the MLS and FSBO (for sale by owner) sites to 

find potential deals for you. 

 Draft emails or create postcards to send to potential buyers and sellers. 

 Manage your buyers’ and sellers’ hotlines or monitor email responses to 

help you identify serious prospects that require a personal phone call 

from you. 

The legwork that goes into finding potential properties to invest in is essential 

and yet it can also take hours to do well. A skilled virtual assistant can take the 

majority of that work off your hands, freeing you up to return calls, order 

inspections, and close deals. 

Tips for Making Deals 

The final topic I want to cover is how to make and close deals. After all, it 

won’t do you any good to find motivated buyers and sellers if you can’t get 

them to complete the deal and pay you.  

Over the years, I’ve learned how to navigate deals and I want to share that 

information with you now. 

1. Researching sellers is a vital part of the process. You’ll have to spend 

some time educating your virtual assistant about what goes into the 

process, and at first, you’ll have to review what they find to make sure 

that it’s accurate. Some of the things they can check include the seller’s 

legal name and deed. You also want to make sure there are no 

encumbrances on the property, including tax liens or mechanic’s liens. 

They can also check the home’s curb appeal using Google Maps. 

 



2. You should also talk to the seller and find out what condition the home 

is in. Many homeowners will tell you their property doesn’t need much 

work, but if the plumbing hasn’t been updated in 50 years, they may be 

underestimating the cost of repairs. 

 

3. You must also research buyers. A good rule of thumb is to insist on all 

potential buyers showing you a POF (proof of funds) before you start 

drawing up the paperwork. Many buyers will want to take a drive past 

the property before buying.  

 

4. Once you have a handle on the value of the property, it’s time to make 

an offer to the seller. Many homeowners who are in financial distress 

will be happy to sell their property for what they owe to the bank. Make 

sure you have those figures at hand before you go into the negotiation. 

 

5. After you agree on a price, draw up a purchase agreement and figure out 

how much you’re going to add on to the purchase prices for your profit. 

Some wholesalers add on a flat 10%. I recommend going into a 

negotiation with both an asking price and a bottom line in mind. It’s 

always good to know what your rock bottom is so you can negotiate 

appropriately. 

 

6. Make sure all documents are properly signed. You can email documents 

or share them using a site like Dropbox or Google Docs. 

 

7. I think it’s worthwhile to hire a lawyer to represent you at the closing. 

Just make sure that you build money for their fees into your profit so 

you’re not out of pocket. 

The key to closing virtual wholesaling deals is to be meticulous about both 

research and follow-up. As long as you stay on top of things every step of the 

way, the closing should go smoothly and you can pocket your profit and get 

ready to move on to the next deal. 

  



Conclusion 

The idea of doing a virtual wholesaling deal might be a little scary if you’ve 

never tried it before, but it doesn’t have to be. The main things you need are a 

willingness to do the work and the ability to sell yourself and your abilities. 

Believe me, once you close your first deal and earn some money, you’ll be 

eager to move on and do as many deals as you can.  

I earn a very nice living doing virtual real estate deals and you can too! 

 

If you want to learn more from me, please click here to visit my website. Or if 

this report is printed out, type this into your web browser:  

http://virtualrealestateinvesting.club/apply  

 

 

This will give you a FREE bonus for ready this report. 

This is a FREE 30 minute Strategy Session with 

One of My Success Advisors($500 Value): 

http://VirtualRealEstateInvesting.club/apply 

 

http://virtualrealestateinvesting.club/apply
http://virtualrealestateinvesting.club/apply
http://virtualrealestateinvesting.club/apply

